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This presentation has been prepared by Abundant Produce Australia Pty Limited (to be 

renamed “Abundant Produce Limited “(“ABT”)) on completion of the Transaction. The 

information contained in this presentation is for information purposes only and has been 

prepared for use in conjunction with a verbal presentation and should be read in that 

context. 

The information contained in this presentation is not investment or financial product 

advice and is not intended to be used as the basis for making an investment decision.  

Please note that, in providing this presentation, ABT has not considered the objectives, 

financial position or needs of any particular recipient.  ABT strongly suggests that 

investors consult a financial advisor prior to making an investment decision.

No representation or warranty, express or implied, is made as to the fairness, accuracy, 

completeness or correctness of the information, opinions and conclusions contained in 

this presentation.  To the maximum extent permitted by law, none of ABT, its related 

bodies corporate, shareholders or respective directors, officers, employees, agents or 

advisors, nor any other person accepts any liability, including, without limitation, any 

liability arising out of fault or negligence for any loss arising from the use of 

information contained in this presentation.

This presentation includes “forward looking statements” within the meaning of 

securities laws of applicable jurisdictions.  Forward looking statements can generally be 

identified by the use of the words “anticipate”, “believe”, “expect”, “project”, 

“forecast”, “estimate”, “likely”, “intend”, “should”, “could”, “may”, “target”, “plan” 

“guidance” and other similar expressions. Indications of, and guidance on, future 

earning or dividends and financial position and performance are also forward-looking 

statements. 

Such forward-looking statements are not guarantees of future performance and 

involve known and unknown risks, uncertainties and other factors, many of 

which are beyond the control of ABT and its officers, employees, agents or 

associates, that may cause actual results to differ materially from those 

expressed or implied in such statement.  Actual results, performance or 

achievements may vary materially from any projections and forward looking 

statements and the assumptions on which those statements are based.  Readers 

are cautioned not to place undue reliance on forward looking statements and 

ABT assumes no obligation to update such information.

This presentation is not, and does not constitute, an offer to sell or the 

solicitation, invitation or recommendation to purchase any securities and neither 

this presentation nor anything contained in it forms the basis of any contract or 

commitment.  Any offer or sale of securities will be made pursuant to definitive 

documentation, which describes the terms of the offer (Offer Document).  An 

Offer Document for any offer of securities in ABT will be made available when 

the securities are offered.  Prospective investors should consider the Offer 

Document in deciding whether to acquire securities under the offer. Prospective 

investors who want to acquire securities under the offer will need to complete an 

application form that is in or accompanies the Offer Document.

This presentation does not constitute an offer to sell, or a solicitation of an offer 

to buy, any securities in the United States.  The securities of ABT have not been, 

and will not be, registered under the U.S. Securities Act of 1933, as amended 

(Securities Act) or the securities laws of any state or other jurisdiction of the 

United States, and may not be offered or sold in the United States except in 

compliance with the registration requirements of the Securities Act and any 

other applicable securities laws or pursuant to an exemption from, or in a 

transaction not subject to, the registration requirements of the Securities Act and 

any other applicable securities laws.
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Australia’s 

only listed 

agricultural

IP royalty 

company
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Abundant Produce Ltd

Indicative market 

capitalisation 

of $9.3 million

at 20 cents 

per share

Abundant 

Produce Ltd 

(ASX: ABT) 

joining the ASX 

in April 2016

Raised $3.5m 

via IPO to 

commercialise 

technology and 

fund growth
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Abundant Produce is a plant breeder 

which can create the world’s best food 

crop seeds. We specialise in breeding 

hybrid greenhouse vegetables with 

better yield, disease resistance, 

temperature tolerance, taste, texture, 

colour and shape.
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Investor highlights

Leveraging a 

strategic alliance 

with the 

University of 

Sydney

Lean corporate 

structure with 

highly experienced 

board and 

management team

Ethical, non-

GM exposure to 

the large, high-

growth global 

food crop seed 

market

Multiple avenues 

to revenue and 

earnings growth with a

strong pipeline of high-

margin products that 

offer global distribution 

potentialF
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Industry dominated by large 

conglomerates like 

Monsanto, DuPont and 

Syngenta, with consolidation 

a major feature — the majors 

tend to buy innovation rather 

than breed it

The global seed market

The global market for fruit 

and vegetable seeds, worth 

US$6.3 billion in 2012,  is 

projected to exceed $12.9 

billion by 2018, growing at a 

compound annual rate of 

12.8%1

1: MarketsandMarkets, 2013

Most vegetable seed 

varieties sold by these 

large players are designed 

to grow in state-of-the-art 

greenhouses — despite 

low tech environments 

representing more than 

75% of global production
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Seed Industry 
Structure
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A distinguished offering and
unique value proposition

Seed breeding program has begun 

with cucumbers and tomatoes. Other 

high-value vegetables to follow, 

including eggplant, capsicum and 

zucchini

Abundant Produce chooses not to 

compete directly with the multinational 

seed giants by selling seed; rather, by 

working with the big IP houses to 

develop innovative products that do 

well in both low and high-tech 

conditions

Abundant Produce addresses a large 

unmet need for seeds that perform 

exceptionally well and maximise yield 

in harsh, arid, infertile environments 

with extreme weather
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A clear competitive advantage

Five years’ experience breeding new varieties of 

vegetables in partnership with the University of 

Sydney’s Plant Breeding Institute

Close ties with the University provide access to 

advanced research facilities while retaining IP

Hybrid seed development provides a natural 

method of IP protection

Early commercial trial feedback very positive, 

yielding a significantly higher proportion 

of A-grade fruit
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Currently targeting the 
attractive cucumber market

• Annual cucumber 

demand from the 

Middle East is around 

600 million seeds at 

between US$0.03 and 

US$0.10 per seed

• China is by far the 

world’s largest 

producer, harvesting 

54 million tonnes of 

cucumbers in 2014. 

China represents huge 

potential volumes at 

lower price points 

(around US$0.015/seed)

• Positive dynamics in the 

cucumber market: short 

cropping cycle, buoyant 

demand and high margins 

for the seed IP holder

• Australian market for 

cucumbers estimated at 

21.6 million seeds per 

annum2. Prices are high: 

from US$0.25 up to around 

US$0.80 per seed

2: Terranova Seeds, 2012

China 55%

Countries ranked by area of land under 
cultivation of cucumbers for 2010 
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Next targeting the 
attractive tomato market

• There are more tomatoes 

consumed throughout the 

world than any other 

vegetable3. China and India 

together account for more   

than one third of the world’s 

tomato crop. The Australian 

tomato market is estimated at 

almost 120 million seeds4

• An emotional market that 

invokes higher consumer 

requirements

3: Limagrain, 2016

4: FAO, 2013

25
MILLION

21
MILLION

19
MILLION

99
MILLION

0.55
MILLION

OCEANIA

ASIA

AFRICA

EUROPE

NORTH & 

SOUTH 

AMERICA

GLOBAL TOMATO PRODUCTION

in metric tons 

Rounded data. Source: FAO, 2014
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Marketing Strategy

Currently pursuing 

first formal 

partnership with 

international seed 

company to 

secure a 

distribution 

agreement 

covering Europe, 

the Middle East 

and the US

A range of fresh 

produce marketing 

companies and 

second-tier seed 

distribution 

companies are 

trialling Abundant 

Produce’s 

cucumber seeds

Revenue is flowing 

from commercial 

cucumber seed 

sale arrangements 

with several high-

profile customers

As Abundant 

Produce will not 

seek to multiply 

or market seeds, 

it can keep costs 

low and maintain 

a lean corporate 

structure
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The path to value creation

• Abundant Produce 

competes on quality, 

not price, and plans to 

gain market share by 

offering customers 

higher yields and 

better quality

• Targeting growing 

areas that are rich in 

greenhouses where 

energy costs are high 

and extreme weather 

prevalent: Australia, 

Mexico, Middle East

• Company has 

secondary interests 

in plant 

nutraceuticals that 

permit research into 

essential oil plants, 

and will seek further 

valuable plant IP

• Strong ethical 

program through 

several charitable 

works projects 
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The path to value creation

2016 2017

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

Employ Marketing Manager

Full implementation of marketing strategy

Development of distribution network

Expansion of greenhouse facilities

Final trials of cucumber candidates

Results from cucumber trials

Expanded production of cucumber seed for domestic market

Completion of first hybrid tomato trial

Domestic third party trials

Further development of tomato lines

Second and third tomatoes hybrid trial 

Results of tomato trials 

Ongoing development of eggplant, capsicum, zucchini lines
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Recent independent plant 
breeder transactions

Source: FreshPlaza, February 2015 

US: HM.CLAUSE reinforces leadership in vegetable 
seeds with acquisition of Genica Research Corporation
Source: PRWeb, February 2016

1
2

3
1: http://www.freshplaza.com/article/140799/India-Bayer-CropScience-acquires-vegetable-seed-company

2: http://www.prweb.com/releases/2016/02/prweb13191964.htm

3: http://afsafrica.org/acquisition-of-africas-seedco-by-monsanto-groupe-limagrain-neo-colonial-occupation-of-africas-seed-systems/
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Financial highlights

Currently in 

revenue and 

selling 

product 

internationally

Each 

distribution 

deal offers the 

potential for 

significant, 

multi-year 

royalty-style 

revenue 

streams

Expectation 

to achieve 

cash flow 

positivity in 

between 12 

and 24 

months

The Australian 

Government’s 

R&D tax 

incentive 

scheme should 

matching  

Abundant 

Produce spends

Low 

overheads 

should 

constrict cash 

burn
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Comparables

FY15 FY15 FY16 FY17

Company Code
Market cap 

(A$m)
EV (A$m)

EBITDA 

(A$m)

Trailing 

EV/EBITDA
EV/EBITDA EV/EBITDA

Costa Group Holdings ASX: CGC 925 1,472 65.3 22.5 17.5 15.1

A2 Milk Company ASX: A2M 1,216 1,183 2.8 424.0 28.0 15.6

Clover Corporation ASX: CLV 72 73.5 0.6 122.5 n/a n/a

Sakata Seed Corporation TYO: 1377 1,609 1,455 77.4 18.8 14.0 12.4

S&W Seed Company NASDAQ: SANW 80 127 9.8 13.0 20.7 19.1

Average 120.2 20.0 15.6

Median 22.5 19.1 15.4

Source: Reuters and broker forecasts as at 31/3/16
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Transaction structure 
and commitments schedule

More than one third of company

owned by staff and management
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Talented board and 
management team

Vince Logan
Non-Executive Chairman

Tony Crimmins

Interim CEO

Graham Brown

Research Manager
Adam Hajek

Chief Operating Officer
Dr Nabil Ahmad

Research Scientist

Chairman Vince Logan has 

more than 18 years’ 

experience commercialising 

agriculture research. Vince 

has worked with the Grains 

Research & Development 

Corporation (GRDC) to 

establish a number of 

wheat breeding and trait 

businesses.

Executive director and 

interim CEO Tony Crimmins 

has helped to develop a 

number of start-up 

businesses currently listed 

on the ASX, including 

BluGlass Ltd (ASX: BLG) 

and Jatenergy Ltd (ASX: 

JAT). Tony spent six years 

working as an 

environmental engineer and 

business development 

manager in Asia and is 

fluent in Mandarin.

Executive director and 

research manager Graham 

Brown has more than 20 

years’ experience in plant 

product development for 

domestic and international 

markets. As a wheat 

breeder with the University 

of Sydney, he has 

specialised in developing 

high-quality, disease-

resistant varieties of wheat.

Adam Hajek is an executive 

in the commercial property 

essential maintenance 

industry. He has more than 

20 years’ experience as an 

electronic engineer and 

financial controller, and is 

managing director of 

Austratronics Pty Ltd, an 

essential services 

installation and 

maintenance business.

Chief Research Scientist Dr 

Nabil Ahmad is an 

internationally experienced 

agricultural research 

coordinator. His doctoral 

studies at the University of 

Sydney involved the rapid 

development of improved 

drought tolerant hybrid 

varieties of Australian native 

grasses and grass-like 

plants. Nabil developed the 

first breeding program for F1 

hybrid cucumbers in Australia.F
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A visible path to shareholder 
value creation

Raised 

$3.5 million in 

oversubscribed 

offer

Australia’s 

only listed 

agricultural IP 

royalty company

Five years of 

R&D has led to a 

strong pipeline of 

attractive, high-

margin products with 

global distribution 

potential

ABT scheduled to 

list on the ASX in 

April 2016 at 20c 

per share
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Contact 

Tony Crimmins

Chief Executive Officer

e: t.crimmins@abundantproduce.com

m: +61 414 997 968

Tim Dohrmann

Investor and Media Relations

e: tim@nwrcommunications.com.au

m: +61 468 420 846F
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