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GetSwift Appoints Sig Mosley & John Wilson to the Advisory Board 	
                     	
	
	
GetSwift Limited (ASX: GSW) (‘GetSwift’ or the ‘Company’), the SaaS solution company that 
optimises delivery logistics world-wide, is pleased to announce that it has recently appointed 
two world class executives Sig Mosley and John Wilson as senior advisors to the Board of 
Directors. 
 
Sig Mosley is known as the godfather of Venture Capital in the United States. Since 1990, Sig 
has been the most prolific Southeast investor in 120 startups with 82 liquidity events. Sig 
currently is the record holder of the largest Southeast Venture deal with the USD $5.7 Billion 
acquisition of Tradex by Ariba.		
	
In addition, Mr. Mosley is a director of The Imlay Foundation, Inc., Techbridge, and 
Entrepreneurs Foundation of the Southeast. Mr. Mosley is also a director of GATV, the CEO 
Council, TiE-Atlanta and TAG. He also serves on the advisory board of the ATDC, the 
investment committee of Gray Ghost DOEN Social Ventures Coöper and on the GRA Venture 
Fund Board. Mr. Mosley is managing member of Flashpoint Investors, LLC. Furthermore Sig 
is a member of the Invest Georgia Roundtable, a joint venture capital initiative by the United 
States House, Senate and private industry leaders 
 
John Wilson is a well-known executive in the technology and business circles. John helped 
develop flexible TV screens and electric vehicles before they were cool.	John began his work 
with electric vehicles in a 1993 project with the United States Defense Advanced Research 
Projects Agency, better known as DARPA. While in Washington he also served as executive 
director of the Southern Governors’ Association and Washington office director of the 
Southern Legislative Conference.  
 
In 2012, he became a venture partner with Paladin Capital Group, a Washington-based multi-
stage private equity firm funding growing companies across the globe. Mr. Wilson is also a 
founder, investor, judge and/or mentor with several technology accelerators, including 
GigTank, Flashpoint @ Georgia Tech, Emory Excellerator, NeuroLaunch, and CyberLaunch.	
Mr. Wilson co-chairs the annual Technology Association of Georgia’s Top-40 Innovative 
Company awards program and has served as a board member of the American Lung 
Association in the Southeast, the Metro Atlanta Chamber’s Technology Board of Advisors and 
the Clean Air Campaign’s Strategic Planning Committee. 

 
Executive Chairman Bane Hunter comments: 	
	
“We are absolutely thrilled, delighted and honoured to have such well known executive leaders 
such as Mr Mosley and Mr Wilson join our team. Their advice, networks and experience will 
be important contributors as GetSwift is poised to transform the SaaS logistics sector, not just 
in Australia, but globally. With the very strong demand and pipeline the company is seeing in 
addition to the expected strategic and operational partnerships, it was important for the 
company to align executive resources with the market sectors it will play a key leading role in. 
With the appointment of Mr Mosley and Mr Wilson these requirements will now be in place.” 	
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Further Information:  	
	
Scott Mison 
Company Secretary  
E: scott@getswift.co	
 
About GetSwift Limited	
	
Technology to optimise global delivery logistics	
	
GetSwift Limited is a global technology company listed on the Australian Securities Exchange, 
with offices in New York, Sydney and Melbourne, Australia.	
	
Offering a best in class software-as-a-service solution (SaaS), GetSwift’s proprietary 
technology and its unique and powerful algorithm supports a user-friendly interface. Designed 
for use across any industry and in any country, GetSwift streamlines an organisation’s 
logistics, optimising delivery routes, automating the delivery dispatch process and providing 
real-time tracking alerts for both the sender and the receiver, via mobile devices. 	
	
GetSwift’s platform optimises its client’s delivery business, minimising costs, increasing sales 
and improving customer satisfaction. Offering its customers scalability, stability, security and 
sustainability, GetSwift’s offering is revolutionising the logistics business and is currently 
utilised by clients in over 58 countries and 470 cities.	
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