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Transaction Overview

2

• GBF Underground Mining Group (GBF) is a privately-owned specialist underground contractor 

• Established in 1988 with a focus on the Goldfields region in Western Australia

• GBF has solid track record with WA-based gold clients and a strong safety culture

• Currently employs around 450 people

• Forecast to generate FY20 revenue of circa $180m and EBITDA of circa $20m1

Overview of GBF

• Macmahon to acquire 100% of GBF

• Upfront component of purchase price reflects an enterprise value of circa $48m2

• Represents small premium to NTA

• Implies FY20 EV/EBITDA multiple of circa 2.4x

• GBF’s founders will remain as key executives, and are incentivised with earnouts over FY20 and 
FY21 performance, payable in cash (or if Macmahon elects, up to 20% in scrip)

• Expected to be EPS accretive in FY20 pre synergies

Consideration

• To be funded by Macmahon’s cash on hand and assumption of GBF finance leases

• Robust balance sheet maintained

• Transaction is subject to the satisfaction of customary conditions, including completion of due 
diligence and obtaining appropriate consents

• Transaction expected to complete by mid-August

Funding and 
Conditions

2

1. Forecast GBF FY20 revenue and EBITDA is based on GBF’s current revenue and EBITDA run rates assuming the Comet Vale contract is restructured to a conventional payment model, and excluding certain 

current Mineral Ventures expenses, one-off costs and transaction costs.

2. As at 1 December 2018
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Map of Operations
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Meaningful participation from start 
to end of the mining value chain

1. Revenue contributions based on 1H FY19 results

GBF immediately diversifies and grows Macmahon’s footprint across the mining value chain

Civil 

8%

Surface

86%

Underground

6%

Rehab 

Emerging

Pre Acquisition – Revenue Contribution 1

Post Acquisition – Revenue Contribution 1

Brand retained

Civil 

7%

Surface

76%

Underground

17%

Rehab 

Emerging
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Strategic Rationale
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A leading contractor in underground miningOur strategy

Scale, depth and 

capability in 

underground 

contracting 

GBF delivers
A proven and 

experienced team 

with aligned culture

Broader set 

of relationships 

and opportunities

Stronger combined 

offering to service 

underground and surface 

Higher return on capital; 

margin improvement through 

scale, skills and discipline

Expected earnings accretive 

in FY20 pre synergies, 

with price linked to 

performance

Stronger business 

performance

Diversification 

of client and 

earnings base

GBF continues to be 

managed by founders and 

management team

GBF brings experience 

and strong client 

relationships

Increases gold and 

Australian earnings

Complementary 

business, consistent with 

growth strategy
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Underground is an 
attractive opportunity

• Together, MAH and GBF have $2.3bn+ of underground tender opportunities across 11 projects

• MAH: $1.7bn across 5 projects

• GBF: $230m across 4 projects

• GBF and MAH: separately tendering for $430m across 2 projects 

• Split 67% Australia, 33% Indonesia

• Overall expect underground opportunities to grow in time

GBF increases 
chance of 

winning new 
underground work

6

UG Tender Pipeline Medium Term

Exclusive / 

Preferred

Tender

Pre Tender

Bubbles represent 

contract value
= $100m Macmahon GBF

Near Term
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GBF expands Australian 
earnings and gold exposure

7

41%

3%

12%

33%

11%
Gold

Copper

Coking Coal

Copper/Gold

Other

63%

36%

1%

Australia

Indonesia

Other

Revenue by Country

48%

3%

11%

29%

9%
Gold

Copper

Coking Coal

Copper/Gold

Other

67%

32%

1%

Australia

Indonesia

Other

Revenue by Country

Revenue by Commodity Revenue by Commodity

Pre Acquisition 1 Post Acquisition 1

1. Revenue contributions based on 1H FY19 results
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Summary

• GBF Group will deliver:

 Step change in scale and strong capability in the underground 

contract mining sector

 A pipeline of existing and new contracts which:

‒ Diversifies our client base and expands our earnings 

footprint

 A proven experienced management team that is aligned with 

Macmahon’s earnings aspirations 

 Expected earnings accretion

• The transaction is subject to the satisfaction of customary 

conditions. See announcement for further detail

• Targeting to achieve completion by mid August 2019
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Thank you

For further information contact:

Chris Chong
Investor Relations and Corporate Development

cchong@macmahon.com.au

Mick Finnegan
CEO

mfinnegan@macmahon.com.au

Giles Everist
CFO

geverist@macmahon.om.au

www.macmahon.com.au
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Important Notice and Disclaimer

Disclaimer as to forward looking statements 

This presentation contains forward looking 

statements, including statements of current 

intention, statements of opinion and predictions as 

to possible future events. These forward looking 

statements are based on, among other things, 

Macmahon Holdings Limited’s ACN 007 634 406 

(Macmahon) assumptions, expectations, 

estimates, objectives, plans and intentions. 

Forward looking statements are subject to 

inherent risks and uncertainties. Although 

Macmahon believes that the expectations 

reflected in any forward looking statement 

included in this presentation are reasonable, no 

assurance can be given that such expectations will 

prove to be correct. Actual events, results or 

outcomes may differ materially from the events, 

results or outcomes expressed or implied in any 

forward looking statement. 

Except as required by applicable law or the ASX 

Listing Rules, Macmahon does not undertake to 

update or revise these forward looking statements, 

nor any other statements whether written or oral, 

that may be made from time to time by or on 

behalf of Macmahon, whether as a result of new 

information, future events or otherwise. 

None of Macmahon (nor any of its officers and 

employees), or any other person named in this 

presentation, or any person involved in the 

preparation of this presentation makes any 

representation or warranty (express or implied) as 

to the accuracy or likelihood or fulfilment of any 

forward looking statement, or any events or results 

expressed or implied in any forward looking 

statement, except to the extent required by law. 

You are cautioned not to place undue reliance on 

any forward looking statement. 

The forward looking statements in this 

presentation reflect views held only as at the date 

of this presentation.

The directors of Macmahon consider that they 

have used reasonable care in preparing forward 

looking financial information (Guidance) in this 

presentation. However, the Guidance is not fact, 

rather it is predictive in character and there are 

margins of uncertainty surrounding any 

assumptions about future conditions and 

anticipated performance. The Guidance may differ 

materially from results ultimately achieved and 

does not take into account the potential impact of 

some risks, such as the unquantified contingent 

liabilities noted in Macmahon’s Annual Report, 

including the shareholder class action which was 

settled in FY19. You are cautioned not to place 

undue reliance on the Guidance. Forward looking 

information is by its very nature subject to 

uncertainties and can be affected by unexpected 

events, many of which are outside the control of 

Macmahon’s directors. Any variation to the 

assumptions on which the Guidance has been 

prepared could be materially positive or negative 

to actual financial performance. Therefore 

Macmahon’s directors cannot guarantee the 

achievement of the Guidance. 

The Guidance should not be regarded as a 

representation or warranty with respect to its 

accuracy or the accuracy of the best estimate 

assumptions or that Macmahon will achieve, or is 

likely to achieve, the particular results. 

This presentation does not take into account the 

individual investment objectives, financial or tax 

situation or particular needs of any person. It does 

not contain financial advice. You should consider 

seeking independent legal, financial and taxation 

advice in relation to the contents of this 

presentation.

Non-IFRS Financial Information

This presentation uses non-IFRS financial 

information including EBITDA and EBIT which are 

used to measure both group and operational 

performance. Non-IFRS measures have not been 

subject to audit or review.

References to “Macmahon”, “the Company”, “the 

Group” or “the Macmahon Group” may be 

references to Macmahon Holdings Limited or its 

subsidiaries.

Not a disclosure document

This presentation is not a disclosure document 

and should not be considered as investment 

advice or an offer or invitation to subscribe for or 

purchase any securities in Macmahon, or an 

inducement to make an offer or invitation with 

respect to such securities. This presentation does 

not purport to cover all relevant information about 

any potential investment in Macmahon or any 

decision relating to Macmahon. 
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