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How this can work for you

Company A wants to move from  
one data centre to another 
including purchasing new data 

centre equipment. The overall cost of 
the new equipment, installation and 
move to the new premises is $1 million. 
Rather than an upfront cost of $1 
million, Macquarie Equipment Finance 
can provide a leasing solution whereby 
the $1 million is incorporated into a 
simple monthly payment of $28,300 
ex GST over 3 years working with 
Company A’s available budget spend 
and timeframes. At the end of the leasing 
agreement, Company A has the option 
of either returning the equipment and 
upgrading, continuing to rent and use the 
equipment, or offering to purchase the 
equipment.

Company B has tight capital 
expenditure restrictions, no 
available spend until after June 30 

and wants to keep their ALC (Australian 
Liquidity Centre) capital outlay as low as 
possible. Macquarie Equipment Finance 
can provide a solution whereby the first 
payment is not due until July 1 and can 
package up the equipment, cabinet 
and other costs into one convenient 
payment satisfying all of Company B’s 
requirements.

Macquarie is a leader in providing lease 
financing, asset management and 
remarketing of technology and capital 
equipment for data centres around the 
globe. 

Whether you’re looking to better manage 
your assets, acquire leading-edge 
technology, or safely remarket or dispose 
of underutilised equipment, Macquarie 
offers a unique breadth of products and 
services to help maximise your investment.

Advantages

Conserve valuable working capital 
Unlike capital acquisitions, rental financing 
can eliminate the need for lengthy internal 
budget requests and allows working capital 
to be used for other purposes.   

Tailor your terms and payments 
Your rental agreement can be structured 
with the optimal term and payment 
frequency to satisfy your budget and meet 
your company’s business needs.

Finance 100 per cent 
Renting allows you to finance 100 per cent 
of the total technology solution because 
you can combine equipment, software, 
services, and associated costs into the 
rental agreement.
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Certain tax outcomes 
While subject to regulatory guidelines, 
rental payments may be tax deductible. 
A consultation with your accountant will 
determine the applicability and nature of 
tax deductions for each circumstance.

Protect against obsolescence 
Renting provides a manageable and 
economical ways to keep up with 
technological changes. You can be 
more responsive to a changing business 
climate by using the latest technology 
and matching equipment capacity to your 
needs.

Flexible terms and conditions

 � Single monthly payment with no upfront 
costs

 � Lease terms up to five years

 � Residual value invested in the 
equipment to reduce lease payments

 � Variety of lease structures including 
deferred payments, step leases, and 
technology refresh

 � Easily upgrade, add on, restructure or 
swap equipment 

Equipment acquisition made easier and more affordable 
with tailored financing solutions
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