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Completion of the acquisition of FatStax 

Bigtincan Holdings Limited (ASX: BTH) (“Bigtincan”) is pleased to announce that it has completed the 
acquisition of FatStax, LLC announced to the market on 25 September 2018.  

At completion a cash payment of US$1.8 million was made by Bigtincan. The balance of the purchase 
price (capped at US$1.4 million) will be determined based on contracted annual recurring revenue as 
at the end of the first 6 month calendar period post completion, payable in Q1 FY20. 

Bigtincan’s CEO, David Keane, said “I am very pleased to welcome the FatStax team to Bigtincan. 
FatStax brings unmatched expertise and capability in enabling success for manufacturing sales teams. 
In marrying these capabilities with Bigtincan’s comprehensive, AI-powered sales enablement platform, 
manufacturing sales teams will have an unparalleled advantage in closing deals and driving ROI.” 

 
Further Information  
 
Investor Enquiries:  
Mark Ohlsson, Company Secretary Orla Keegan, Executive Director, Market Eye 
+61 400 801 814 +61 2 8097 1201 
Investor@bigtincan.com  orla.keegan@marketeye.com.au 
 

 
 

About FatStax 

FatStax is based in the United States with a Midwest headquarters located in Indianapolis, Indiana 
with offices in San Diego, California and Detroit, Michigan. FatStax’s SaaS software is used by 
manufacturing, life sciences and industrial companies to help their sales and service teams perform 
better. FatStax transforms sales people into trusted advisors with the ability to answer customers’ 
deep questions anywhere, anytime and help them operate faster than ever before. FatStax removes 
dependencies on inefficient business systems of the past and replaces them with intelligent business 
tools of the future.  

 
About Bigtincan 
 
Bigtincan (ASX:BTH) helps sales and service teams increase win rates and customer satisfaction. The 
company’s mobile, AI-powered sales enablement automation platform features the industry’s premier 
user experience that empowers reps to more effectively engage with customers and prospects and 
encourages team-wide adoption. Leading brands including AT&T, Thermo Fisher, Merck, ANZ Bank 
and others rely on Bigtincan to enhance sales productivity and fuel customer engagement. With global 
sales and marketing headquartered in Boston, Bigtincan also has offices across EMEA, Australia and 
Asia. To discover more about how your organization can benefit from the Bigtincan Hub platform, 
please visit www.bigtincan.com or follow @bigtincan on Twitter. 
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