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The material contained in this document is a presentation of general information about the activities of InvestSMART Group Limited (InvestSMART) and its 

wholly owned entities (together, the Group). The information in this document is current as at the date of this presentation (8 November 2024). It is provided in 

summary and does not purport to be complete. You should not rely on it as advice for investment purposes, as it does not take into account your investment 

objectives, financial position or needs. These factors should be considered, with or without professional advice, when deciding if an investment is appropriate.

To the extent permitted by law, no responsibility for any loss arising in any way (including by way of negligence) from anyone acting or refraining from acting as 

a result of this material is accepted by InvestSMART, including any of its related bodies corporate.

This document may contain forward-looking statements with respect to the financial condition, results of operations, and business strategy of the Group. These 

forward-looking statements are based on estimates, projections and assumptions made by the Group about circumstances and events that have not yet taken 

place. Although the Group believes the forward-looking statements to be reasonable, they are not certain. Forward-looking statements involve known and 

unknown risks, uncertainties and other factors that are in some cases beyond the Group’s control, and which may cause actual results, performance or 

achievements to differ materially from those expressed or implied by the forward-looking statements (and from past results). The Group makes no 

representation or warranty as to the accuracy of any forward-looking statements in this document and undue reliance should not be placed upon such 

statements.

Forward-looking statements may be identified by words such as “aim”, “anticipate”, “assume”, “continue”, “could”, “estimate”, “expect”, “intend”, “may”, “plan”, 

“predict”, “should”, “will”, or “would” or the negative of such terms or other similar expressions that are predictions of or otherwise indicate future events or 

trends.

The forward-looking statements included in this document speak only as of the date of this document. The Group does not intend to update the forward-

looking statements in this document in the future.

Past performance information in this document is given for illustrative purposes only. Past performance information cannot be relied on as an indicator of (and 

provides no guidance as to) the future performance of InvestSMART. Nothing contained in this document nor any information made available to you is, or shall 

be relied upon as, a promise, representation, warranty or guarantee, whether as to the past, present or future.

This document may not be reproduced or published, in whole or in part, for any purpose without the prior written consent of InvestSMART.

Important information



What are we trying to do?

Recognise what a 
business does

• Apple

01
Identify how it 
makes money

• Westfield

What are the cash 
flows worth

• Best valuation approach

0302



What makes a good 
business?



High Margins?

JB Hifi
5% net margin

Woolies
2.5% net margin



A competitive moat?

Aussie Broadband

beat 100 competitors to 10% 
market share

Monster Beverage

share price up 260,000% since 
listing



Great products

Microsoft Dominos



The best answer is…

There is no 
single formula

High return on 
capital is best



Still need to 
think

Generated 80% ROE before going bust

Oroton

Profitability is hidden

AP Eagers

Both tricks of accounting



A case study



Stories are everywhere

Investing for Retirement

Understand the 
narrative

The task is to compare 
the stories you hear 

with reality

You must find reality



MAQ:
The story by 
numbers

• Persistently lower profit

• Debt levels raising

• Crazy valuation

• Looks like a bubble tech stock primed to fall



Building a data 
centre business

MAQ: The real story

Build, fill then service The business is getting 
better

Profit growth is coming



MAQ: How stories meet

Large capex is 
being depreciated

Debt is used to 
fund growth

Costs are counting 
upfront

New capacity 
creates new 

revenues

Revenue rises as 
services are added

Today’s numbers 
count costs but not 

benefits



The 
opportunity

• Price is a narrative

• Compare that narrative to reality

• The difference is the opportunity



Thank you
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